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PRISMA

NEW BRANDING AND POSITIONING

N
alse
A

Expanding the scope of operations

« Specialized consulting
« Technology
« Design

Access to the TC Ecosystem

« Access to the +690k investors in the community
« Conference calls in TC Station
« Synergy with other B2B companies

I 140 active customers?

'Clients who acquired service until 07/31/2022.



DIBRAN DTVM
ACQUISITION TO ACCELERATE TC BROKERAGE

Accelerate TC Investimentos'
time to market

Structure ready to operate l' Investimentos

icense, technology, compliance, team, workflows
and knowledge

Development of new areas
Development of new areas for the sale of
financial products and investment opportunities

To provide all brokerage services
from distribution, origination and structuring
on a unique platform -




NEW INVESTMENTS - B2C 2Q22 RESULTS Qj«

GALICIA EDUCACAO
TO STRENGTHEN AND EXPAND TC'S EDUCATIONAL AREA

+ content and new areas of expertise for TC School

it

« Digital MBAs, degrees, professional certificates and courses

« Access to the 250k student base and the group companies
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COACHING GESTAO

Digital MBAs Training Learning
and professional of coaches In the metaverse
certification and virtual reality




PANDHORA INVESTIMENTOS

MANAGER OF QUANTITATIVE MULTI-STRATEGY FUNDS

Pandhora

lnvestimentos

Management + technology

» Decisions based on algorithms and mathematical models CAPITAL

« Manager with ready and consolidated operation PROTECTION
» Diversified, liquid and global assets
« EXxpertise in crypto funds

CONSISTENT
RETURNS

Market with high

potential for growth

DIVERSIFICATION

« AuM of ~RS 350 million in assets
 Capacity of fund allocation of up to RS 10 billion
* Quants represent only 1% of the fund industry



TC ADVISORY

CONSULTING AND ADVISORY SERVICES FOR CAPITAL MARKET OPERATIONS

Giving middle market companies access to the capital market

Identify growth opportunities

through ECM, DCM or M&A transactions

Synergy with the TC ecosystem

New revenue source from the B2B segment

and low operational cost




FINANCIAL AND OPERATIONAL
PERFORMANCE

2Q22




Q MAIN HIGHLIGHTS

2Q22

693k RS 24 million RS 1 6 million

REGISTERED USERS® NET REVENUE ADJUSTED GROSS PROFIT?

/\ +38.0% (2Q22/2Q21) A +2.4% (2Q22/2Q21) A +10.0% (2Q22/2Q21)

1, Including Sencon users,

2. Includes non-recurring item adjustments on cost




FINANCIAL DISCIPLINE

Number of employess

614 794 L

467

164 243 =
94

2Q20 3Q20 4Q20 1Q21 2Q21 3Q21 4Q21 1Q22 2Q22

Operational expenses

(RS thousand)
34,637
32,836
18,595 20,782
1828 4.053 8,764 8,781
2Q20 3Q20 4Q20 1Q21 2Q21 3Q21 4Q21 1Q22

General and administrative
m Share of profit (loss) of investees

Sales / marketing expenses
Other operating income (expenses), net

5431 |

Jul/22

28,375

2Q22

Cost and expense control

The TC remains engaged in cost and
expense management, including:

* Headcount maintaining and monitoring;

e Review of all tool and infrastructure
expenses;

« Renegotiation with suppliers.




NUMBER OF USERS

Number of registered users’ Number of paying users’
(thousand) (thousand)

620 642 94

88 88 88

502 562

1Q22 2Q22
2Q21 3Q21 4Q21 1Q22 2Q22 2Q21 3Q21 4Q21 Q Q




2Q22 RESULTS QJ«

OPERATIONAL REVENUE

Evolution of net revenue Gross revenue breakdown (%)
(In thousands of reais)

231240 Y ’

14,842 14,164 14,457
7,850

2Q20 3Q20 4Q20 1Q21 2Q21 3Q21 4Q21 1Q22 2Q22 LTM 2Q21 LTM 2Q22




NET REVENUE RETENTION

A rarity in the B2C world, TC displays expansionary revenue over longer timeframes

Seasonality of annual plan renewal in the periods M+12

Revenue recovery with users who remained in the cohort after that period and upsell trend

Net monthly recurring revenue retention
B2C Segment (%)

89 49 91.2% 90.9% 93.6% 94.2% 37.3% 96.6% 97-7%% 94.3%
- 86.6%

92.4% 91.6% 89 6%

79.1% 80.2%

65.4% 69.3%70-9% 71.3% 70.2% 69.5% % ~76.0%
il 70 630%  667% . 63.6%

M+1 M+2 M+3 M+4 M+5 M+6 M+7 M+8 M+9 M+10 M+11 M+12 M+13 M+14 M+15 M+16 M+17 M+18 M+19 M+20 M+21 M+22 M+23 M+24 M+25 M+26 M+27 M+28 M+29 M+30 M+31 M+32 M+33 M+34 M+35 M+36




CASH STRUCTURE

Cash and cash equivalents
(RS million)

RS 26.4 -RS$ 1.1 -R$ 43.9

RS 271.5

RS 6.5 -RS 21.4

-RS 0.6 RS 237.5 -RS 2.0 RS 235.5

1Q22 Cash Subscriptions  Gross Revenue Costs, Expenses Resultado M&As and Non- Taxes 2Q22 Cash Galicia 2Q22 proforma
Deductors and Capex Financeiro Recurring cash
(acquisitions)




PROFIT & EBITDA

Gross profit and gross margin Net profit and net margin’ EBITDA and EBITDA margin’

66.3% 66.3% 70.8%

61.7% ! . 4.9% .
55.7% 56.4% 4.6% -8.1% 7.9% - 8.9% o
— O% 46.8%

19,022
14,342 14,040 14,345
17,855
1,068 1,871 1,139 2250 (7646) (11,908) (4,453)
(2,319) (16,092) e
2Q21 3Q21 4Q21" 1Q22" 2Q22" 2Q21 3Q21 4Q21 1Q22 2Q22 2Q21 3Q21 4Q21 1Q22 m
Gross profit (RS mil)  —=-Gross margin (%) Net profit (RS thousand) -=Net margin (%) EBITDA (RS thousand)  -—EBITDA Margin (%)




TC

DISCLAIMER

This material was produced by TC Traders Club S/A, (B3: TRAD3) and data and analyzes are presented in a summarized manner
with trending indicatives, which may have divergences from the final values, This presentation does not constitute guidance
under any circumstances, TC is not responsible for decisions based exclusively on the data presented in the Presentation of
Results and suggests the analysis based on other materials as Reference Form, quarterly Financial Statements followed by the
respective notes and public offering documents, In this presentation there is no evidence of future forecasts, having rounded

data and involving certain risks, It is strictly prohibited to use this material for any partial or total reproduction without the

permission of the Company,
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